
July, 2016. 
 
July is the mid-point in our year and is also the beginning of our "real season" in real estate showings 
and subsequent sales. Salt Spring and the Gulf Islands, and many of the Vancouver Island communities, 
are secondary home markets. They are busiest between July and October. 
 
Secondary home/recreational areas do not follow the sales rhythms of primary residence/city regions. 
Thus, although eventually propelling activity in discretionary areas, Vancouver and Victoria real estate 
outcomes are quite different from those on Salt Spring or Mayne or Gabriola or in Parksville. 
 
The huge sales volume in Vancouver, with resulting price increases, appears to now be mirrored in some 
parts of Victoria. That kind of sales frenzy is never the outcome on a Gulf Island or on Vancouver 
Island...the Islands are "by choice"/discretionary areas. By choice, I will buy on Salt Spring...by choice, 
I'm moving to Pender...by choice, I'm considering Qualicum...and so on. 
 
What does this mean for a seller in these secondary home regions? 
 
It's become essential to have maintained one's property. 
 
It may be that all those popular HGTV style home shows have created a buyer who expects things to be 
"done". Buyers do not want to call in a contractor...they are not looking for a fixer upper or a handyman 
special. If one has that kind of deferred maintenance property to sell, it may be necessary to come to 
market with a severely below market price tag. It's interesting, this lack of buyer desire for a property 
needing "work". 
 
A new roof, a new deck, a septic system in good order, a well with water treatment system in 
place...these are now considered essentials. Interior items? Kitchens and bathrooms remain the two key 
components that will attract a buyer's interest. Next would be flooring choices. Home ownership does 
bring with it consistent maintenance care. Renovations to update an older more dated home are often 
required. 
 
In our global post-Internet world, all secondary home areas are in competition with each other. It's not 
just about a Salt Spring property being in competition with another Salt Spring home. A Salt Spring 
property is now competing for a buyer's attention with a home on Galiano or on Thetis or in South 
Cowichan or in Parksville or in Courtenay/Comox...and also in Sidney or in Victoria. That means that a 
buyer also has to choose for the community itself, and not just a house in that location. 
 
One thing that is of interest for any purchase on any Gulf Island: the form of governance has "capped" 
growth via strict zoning/density controls. The Islands Trust's mandate (in place since 1974) is to preserve 
and protect the Gulf Islands. There is no opportunity then to see an explosion of growth on any Gulf 
Island. 
 
On Salt Spring, as one drives about the Island, one is pretty well looking at "what is". This retained 
beauty is important, but a cap on growth also leads to an escalation of prices, over time. Buyer interest 
coupled with low inventory of properties does lead to price stability and price rises. 
 



The past downturn in all secondary home markets, and globally so, has eased or ended. It was a long 
eight year downturn. That lack of buyer interest did lead to lots of inventory and to lower prices. This is 
apparently now over. 
 
Sales volume has dramatically increased on Salt Spring and inventory has returned to low levels. 
 
The same dynamic is in play on other Gulf Islands and on Vancouver Island. 
 
The difference from previous times? That competition factor. A house in Qualicum is competing with 
one on Salt Spring which is competing with a property in Sidney...the playing field between locations has 
broadened. 
 
This means that one has to sell Salt Spring itself, not just the property located there. Hmmm....another 
reason to shop local and so to ensure the continuing allure of Salt Spring Island? Interested in how to 
help to do this? Connect with the Chamber of Commerce and become a supporter of the entire 
community. 
 
At this mid-point moment: between $300,000 and $750,000 price range, there are very few residential 
options left. Spring sales volume doubled and little new inventory came onstream. Low inventory plus 
renewed buyer interest leads to price increases. 
 
Now, we are seeing interest in undeveloped land...with a view to putting up a modular or packaged 
home...or building a cottage and then the house. This scenario might allow one to remain at budget. 
 
Slowly, we are seeing the upper tier priced residential offerings capturing interest. Inventory is also thin 
in that price point. There is renewed interest in commercial options. 
 
There is always opportunity, in any market trend. In an improving and upward trend, it requires a little 
more creativity from a buyer to discover that "Best Buy". More information? Call me! Discover how 
things can work for you. 
 
Successfully connecting buyers and sellers on Salt Spring and the Gulf Islands since 1989, I look forward 
to bringing my knowledge (of inventory and of trends), my expertise (managing broker's licence), and 
my enthusiasm for these Islands to your benefit. 
 
 
How may I help you to discover and to buy your Salt Spring or Gulf Islands gem? Look forward to 
meeting you. 
 
Tel: 1-250-537-7647 
E-Mail: LiRead33@Gmail.com 


